




Currency and Trade

The Euro has strengthened to its highest level in 2009 versus

the U.S. dollar in September, after tumbling 9.3 percent in the

first two months of the year. 

The EU27 exports in July of 2009 dropped 18 percent compared

to July 2008, and imports dropped by 27 percent. Exports

from the EU 27 nations were down⎯mostly to Russia, Turkey

and South Korea. The EU 27 trade surplus with the U.S. fell in

the first seven months of 2009 from 33bn to 16bn euro.

Ariba’s Take:  As the second-largest economic entity in the

world, Europe plays a critical role in the world’s economic

recovery. However, it cannot be evaluated as a whole

entity when making buy or sale decisions, as each member

state’s conditions vary. Indexes provide a good overview of

macro-economic conditions of different member states, which

should be utilized by buyers to help to decide when and

where to buy which type of service or commodity.

For the most part, the EU economies have started to reverse

the recessionary trend, but the road to recovery will be very

gradual.  The current “buyer’s market” should remain in

effect for several quarters to come, but be aware that conditions

may not be as favorable several months down the road.
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Ariba Supplier Programs is pleased to

highlight Ariba Ready and Ariba Ready

Platinum members—suppliers invested in

Ariba customers’ spend management success.

ariba ready Members

Ariba Ready suppliers are more than

just a registered supplier. They have had

transaction and content solutions tested by

Ariba, and have demonstrated scalable and

repeatable processes. Ariba Ready suppliers

accelerate a customer’s supplier enablement

and spend category initiatives.

ariba ready 

Platinum Members

The Ariba Ready Platinum program

establishes a strategic relationship with

suppliers committed to offering Ariba

customers best-in-class integration solutions,

deployment efficiencies, category expertise,

and total cost of ownership efficiencies. 

To the left is a listing of Ariba Ready and

Ariba Ready Platinum members by category.

For detailed information on the capabilities

of Ariba Ready suppliers, access the Ariba

Ready Supplier Pavilion—the premier forum

for an Ariba customer’s supplier enablement

team, category-specific procurement and

sourcing managers. Enter the Ariba Ready

Supplier Pavilion at: https://alive.ariba.com/SP

For more information about Ariba Supplier

Programs, contact supplierprograms@ariba.com.

Ariba Ready™  and Ariba Ready Platinum™  Members

Copyright © 2009 Ariba, Inc. All rights reserved.44 Ariba SupplyWatch, Q4 2009



About Ariba
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about ariba
Ariba, Inc. is the leading provider of spend management solutions to help companies realize rapid and sustainable bottom

line results. Successful companies around the world in every industry use Ariba Spend Management software and services.

Ariba can be contacted in the U.S. at 1.650.390.1000 or at www.ariba.com.

General Disclaimer
This report has been prepared by Ariba based upon our sourcing experience.  This information is provided on an “as is”

basis and should not be used in isolation for key, strategic decisions.  Ariba expressly disclaims any and all warranties,

express or implied, including without limitation warranties of merchantability and fitness for a particular purpose.  In no event

shall Ariba be liable for any direct, indirect, incidental, punitive, or consequential damages of any kind whatsoever with respect

to this information. Ariba reserves the right, in its sole discretion and without any obligation, to make improvements to,

or correct any error or omission in any portion of the information.

confidentiality
This report has been produced by Ariba solely for use by Ariba customers. It contains intellectual property of Ariba and

all portions contained within are strictly confidential.  Confidential Information shall not include information as to which the

receiving party can show: (i) is or becomes a part of the public domain through no act or omission of the receiving party;

(ii) is in the receiving party’s possession, with no confidentiality restrictions, prior to the time of disclosure under this

Agreement; (iii) is disclosed to the receiving party by a third party; (iv) is independently developed by the receiving

party without use of, or reference to, the disclosing party’s Confidential Information; or (v) is released from confidential

treatment by written consent of the disclosing party
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